
IMPORTING AND EXPORTING BUSINESS PLAN

An import/export business plan is important for defining your company's present status and internal goals and
commitment but also to measure results.

That way every time you need to invest you just contacts your accountant and skips doing the entire math
yourself! These are good starting points for finding contacts. In African countries, local importers will guide
you toward what the population needs so it will be easier for you to identify new opportunities. Become the
premier importer of German and Scandinavian specialty products in Leavenworth, and become the prime
exporter of apples and other produce for the farmers of the PCC Farmland Fund initiative. By doing so, you
will avoid chaotic activities and will reach more yield in the long run. If you can't claim that you're
experienced in interior design or mulch or whatever sales in the United States and Europe or wherever , then
come up with something else. The reverse of this scenario is the export business. This will however depend on
your sales. Get the necessary license and clearance Contact your taxation bureau in your country and get a
registration number from them. How does the product make the trip from the vineyard of South Africa to the
wine glasses of drinkers in California, for example? Now you have to sell them on the idea of entering the U.
If all your customers tell you your offering is too large, then size it to their liking. The company will
concentrate on special and cultural imports from Germany and Scandinavia to the unique Bavarian town of
Leavenworth, WA. And keeping in touch with your co-workers is essential for the development of your
business. Marketing: Briefly touch on any special marketing or promotions for the product; for example,
foreign or domestic trade shows or any local advertising your reps will do. Look for a listing of exhibitions
held in markets worldwide. What is the selling price of each product--and of competing products or
brands--domestically and in your target countries? Although many traders rely on international mail, unless
you're sending to regions or countries with highly developed infrastructures, such as Canada or Western
Europe, you'll be much more assured of your missive reaching its destination if you send it by fax. And if you
do it all by yourself, it can easily get overwhelming. Ask for a personal meeting to further discuss the
possibilities. Imports are any good or service brought in from one country to another, while exports are goods
and services produced in the home country for sale to other markets. Importers can now meet manufacturers
online, while exporters can also push their products out using the internet as leverage to find buyers.
Investment ideas Starting an Import Export Business Without Investment Do you need a business plan to start
an online import export business at home? How are you going to raise fund for the venture? Are you prepared
for the risk involved? Only in this case, you'll do better to think of it as a direct fax letter. This means
registering your business with the state in which your headquarters will be located, registering a domain name,
getting any business licenses you need to legally operate, and so on. Get the Logistics Down Perhaps the most
complex aspect of importing and exporting is the logistics of taking a product created somewhere and selling
it somewhere else. Acquire the basic knowledge After you have made your decision, the next thing to do is to
acquire the basic knowledge needed to succeed in this business. Same holds true for search engine Google and
Bing ads. Then call the next manufacturer and the next. All you need is a reliable phone line as well as a
high-speed internet connection for email and other over-the-web correspondence. That's fine! For Cuffe, that
product turned out to be wine. Before you make your first call, be sure you know what you want to say and
how you want to say it. You must make sure that the company you choose is legitimate and reputable. For
example, to bring alcohol and tobacco products into the U. If your prospect balks at supplying these materials,
tell her that you'll need them to further explore the market potential and develop a presentation for her,
outlining the market strategy you plan to pursue. Tell them about the advantage of selecting your firm if they
choose you to be their import-export agent. This endeavor also does not necessitate you to buy any inventory.


